affiliate marketing business startup

This article will guide you through the essential steps of launching a successful affiliate marketing
business startup. We will delve into understanding the affiliate marketing landscape, selecting
profitable niches, identifying high-converting affiliate programs, and building a robust online platform.
You'll learn crucial strategies for driving targeted traffic, optimizing your content for search engines,
and effectively converting visitors into customers. Furthermore, we'll explore essential tools and
techniques for tracking your progress, analyzing your performance, and scaling your affiliate
marketing business startup for long-term growth. Get ready to unlock the secrets to building a
thriving affiliate marketing venture from the ground up.
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Understanding the Affiliate Marketing Business Startup
Landscape

Embarking on an affiliate marketing business startup in today's digital economy presents a compelling
opportunity for individuals seeking to generate passive income and build a sustainable online
enterprise. The core concept revolves around promoting other companies' products or services and
earning a commission for each sale, lead, or click generated through your unique affiliate link. This
model eliminates the need for creating your own products, managing inventory, or handling customer
service, making it an attractive entry point for aspiring entrepreneurs. As you consider your affiliate
marketing business startup, it's crucial to grasp the fundamental principles, the various players
involved (merchants, networks, publishers, and consumers), and the diverse revenue models that
underpin this industry.



The Core Principles of Affiliate Marketing

At its heart, affiliate marketing is about influence and trust. As a publisher in your affiliate marketing
business startup, your primary role is to connect potential customers with products or services they
genuinely need or desire. This is achieved by creating valuable content that educates, informs, or
entertains your target audience, subtly integrating recommendations for relevant affiliate products.
Success hinges on building credibility and demonstrating expertise within your chosen niche.
Authenticity is paramount; recommending products you genuinely believe in will resonate more
strongly with your audience, leading to higher conversion rates and long-term customer loyalty for
your affiliate marketing business startup.

Key Players in the Affiliate Ecosystem

Successfully launching an affiliate marketing business startup requires understanding the roles of
various participants. Merchants, also known as advertisers or brands, are the companies that create
and sell the products or services. Affiliate networks act as intermediaries, connecting merchants with
publishers (affiliates) and providing tracking, payment, and reporting services. Publishers, like
yourself as you build your affiliate marketing business startup, are the content creators who promote
these products. Finally, the consumers are the end-users who make the purchasing decisions based
on the information and recommendations they receive. Each of these elements plays a vital role in
the overall success of your affiliate marketing business startup.

Understanding Affiliate Revenue Models

For your affiliate marketing business startup, familiarizing yourself with different revenue models is
essential for setting realistic expectations and strategizing your income streams. The most common
models include Pay-Per-Sale (PPS), where you earn a percentage of the sale price; Pay-Per-Lead (PPL),
where you receive compensation for generating qualified leads; and Pay-Per-Click (PPC), where you
earn a small amount for each click on your affiliate link. Some programs also offer hybrid models or
recurring commissions, which can significantly boost earnings for a well-established affiliate
marketing business startup.

Choosing Your Niche: The Foundation of Your Affiliate
Marketing Business Startup

Selecting the right niche is arguably the most critical step in setting up a successful affiliate
marketing business startup. A well-defined niche allows you to focus your efforts, tailor your content
to a specific audience, and establish yourself as an authority in that area. Without a focused niche,
your marketing messages can become diluted, making it difficult to attract and engage potential
customers. Consider your passions, expertise, and market demand when making this crucial decision
for your affiliate marketing business startup.



Identifying Your Passions and Expertise

Your affiliate marketing business startup will be most sustainable and enjoyable if you choose a niche
that genuinely interests you. When you are passionate about a topic, your enthusiasm will naturally
translate into more engaging and authentic content. Furthermore, leveraging your existing knowledge
and expertise within a particular field can give you a significant advantage. Think about hobbies,
skills, or subjects you are already knowledgeable about. This foundation will make content creation
easier and allow you to provide more valuable insights to your audience, a cornerstone of any thriving
affiliate marketing business startup.

Assessing Market Demand and Profitability

While passion is important, your affiliate marketing business startup also needs to be commercially
viable. Researching market demand ensures there's a sufficient audience actively looking for
information and solutions related to your chosen niche. Tools like Google Trends, keyword research
platforms, and market analysis reports can help you gauge interest levels. Simultaneously, assess the
profitability of the niche by examining the average commission rates offered by affiliate programs, the
price points of products, and the competition. A balance between passion and profitability is key for a
robust affiliate marketing business startup.

Analyzing the Competition in Your Niche

Every niche has some level of competition, and this is not necessarily a bad thing for your affiliate
marketing business startup. Competition indicates market demand. However, understanding your
competitors allows you to identify opportunities and differentiate yourself. Analyze their websites,
content strategies, social media presence, and affiliate promotions. Look for gaps in the market or
areas where you can offer a unique perspective or more comprehensive information. This competitive
analysis will inform your own strategy for your affiliate marketing business startup.

Narrowing Down Your Focus: Micro-Niches

For many affiliate marketing business startups, it's more effective to target a specific sub-niche rather
than a broad category. For example, instead of "fitness," consider "home workouts for busy
professionals" or "vegan protein powders for athletes." Micro-niches often have less competition and
a more engaged, targeted audience, making it easier to establish authority and drive conversions.
This focused approach is a powerful strategy for any affiliate marketing business startup looking to
make a significant impact.

Finding Profitable Affiliate Programs for Your Startup

Once you've settled on a niche, the next vital step for your affiliate marketing business startup is to

identify and join lucrative affiliate programs. The quality and relevance of the products you promote
directly impact your credibility and earning potential. There are numerous avenues to discover these
programs, ranging from large affiliate networks to individual company partnerships.



Exploring Major Affiliate Networks

Affiliate networks serve as central marketplaces where merchants list their affiliate programs, and
publishers can discover and join them. Popular networks for an affiliate marketing business startup
include:

e Amazon Associates: Offers a vast array of products with varying commission rates.
e ShareASale: Hosts a diverse range of merchants across numerous categories.

(] Affiliate (formerly Commission Junction): A well-established network with many reputable
brands.

e Rakuten Advertising: Connects affiliates with global brands.

e Impact Radius: Known for its technology-driven affiliate marketing solutions.

Joining these networks provides access to a wide selection of programs, often with robust tracking
and payment systems, which are crucial for a smooth-running affiliate marketing business startup.

Direct Partnerships with Merchants

In addition to networks, many companies run their own in-house affiliate programs. These direct
partnerships can sometimes offer higher commission rates or exclusive promotional opportunities. If
you discover a product or service you love that isn't on a major network, check the company's
website for an "Affiliates" or "Partners" link in their footer. This direct approach can be a strategic
move for your affiliate marketing business startup, allowing for more direct communication and
potentially better terms.

Evaluating Affiliate Program Suitability

When evaluating affiliate programs for your affiliate marketing business startup, consider several
factors beyond just commission rates. Look at the cookie duration - how long after a click you'll
receive credit for a sale. Assess the merchant's reputation and the quality of their products or
services. Read reviews and check customer satisfaction. A high commission on a product that
consistently receives negative feedback will ultimately harm your credibility. Ensure the products
align perfectly with your niche and audience's needs for optimal results in your affiliate marketing
business startup.

Understanding Commission Structures and Payouts

Familiarize yourself with the specific commission structures of the programs you join. Some offer flat-
rate commissions, while others are percentage-based. Pay attention to payout thresholds and
payment schedules. A program with a high payout threshold might delay your earnings, which can be
a concern for a new affiliate marketing business startup. Ensure the payment methods are convenient
and reliable.



Building Your Affiliate Marketing Platform: Website and
Content

A professional and user-friendly platform is the backbone of any successful affiliate marketing
business startup. Your website or blog will serve as the central hub where you connect with your
audience, showcase your chosen products, and generate your affiliate income. The quality of your
website and the content you create will directly influence user engagement, search engine rankings,
and ultimately, your conversion rates.

Choosing Your Website Platform

For an affiliate marketing business startup, WordPress is often the preferred platform due to its
flexibility, user-friendliness, and extensive customization options. You'll need to choose a reliable web
hosting provider and register a domain name that is relevant to your niche. Consider factors like
website speed, security, and customer support when making these decisions for your affiliate
marketing business startup.

Designing a User-Friendly Website

Your website's design should be clean, intuitive, and easy to navigate. A good user experience (UX) is
crucial for keeping visitors engaged and encouraging them to explore your content and
recommendations.

Ensure clear navigation menus.

Use high-quality images and videos.

Implement a responsive design that works well on all devices (desktops, tablets, and mobile
phones).

¢ Optimize page load speeds for a smooth experience.

A well-designed website builds trust and professionalism for your affiliate marketing business startup.

Creating High-Quality, Engaging Content

Content is king in the affiliate marketing world. Your content should be informative, valuable, and
designed to help your audience solve problems or make informed decisions.

Types of Content for Affiliate Marketing

Various content formats can be highly effective for an affiliate marketing business startup:

¢ Product Reviews: In-depth reviews of products in your niche, highlighting pros, cons, and your



personal experience.

Comparison Guides: Comparing multiple products to help users choose the best option.

How-To Guides and Tutorials: Demonstrating how to use a product or solve a problem using
a product.

Listicles: "Top 10" or "Best Of" lists featuring related products.

Informational Articles: Providing valuable information related to your niche, subtly
incorporating product recommendations where appropriate.

The key is to provide genuine value and build trust with your audience.

Integrating Affiliate Links Naturally

Seamlessly integrate your affiliate links into your content. Avoid excessive or spammy placement.
Your goal is to make the recommendation feel natural and helpful, not overtly promotional. Tools like
link cloaking plugins can make your affiliate links more user-friendly and manageable for your affiliate
marketing business startup.

Driving Traffic to Your Affiliate Marketing Business
Startup

Having a fantastic website and valuable content is only half the battle. To generate income, your
affiliate marketing business startup needs consistent, targeted traffic. Various strategies can be
employed to attract visitors, each with its own strengths and best practices.

Search Engine Optimization (SEO)

Search engine optimization is a long-term strategy that drives organic traffic from search engines like
Google. For your affiliate marketing business startup, this means optimizing your website and content
to rank higher for relevant keywords. This involves on-page optimization (keyword research, meta
descriptions, header tags) and off-page optimization (building backlinks). Consistent SEO efforts will
bring highly motivated visitors actively searching for solutions your affiliate products can provide.

Content Marketing Strategies

Beyond your website, content marketing involves creating and distributing valuable content across
various platforms to attract and engage your target audience. This can include guest blogging on
other websites in your niche, creating engaging social media posts, or even producing video content
for platforms like YouTube. Each piece of content should aim to provide value and subtly guide users
toward your affiliate offers, reinforcing your affiliate marketing business startup's authority.



Social Media Marketing

Leverage social media platforms relevant to your niche to connect with your audience, share your
content, and promote your affiliate products. Build a community, engage in discussions, and use
relevant hashtags. Visual platforms like Instagram and Pinterest can be particularly effective for
product-based niches. Consistent engagement and valuable sharing are key to building a following for
your affiliate marketing business startup.

Email Marketing

Building an email list is one of the most powerful assets for any affiliate marketing business startup.
Offer a valuable incentive, such as a free ebook or guide, in exchange for email sign-ups. Nurture your
subscribers by sending regular newsletters with valuable content, updates, and exclusive offers. Email
marketing allows for direct communication and personalized promotions, leading to higher conversion
rates.

Paid Advertising (Optional but Effective)

While organic methods are excellent, paid advertising can provide a quicker boost in traffic for your
affiliate marketing business startup. Platforms like Google Ads and social media ads (Facebook,
Instagram, etc.) allow you to target specific demographics and interests. Start with a small budget,
meticulously track your campaigns, and optimize them for the best return on investment (ROI).

Optimizing Your Affiliate Marketing Content for SEO

To ensure your content for your affiliate marketing business startup is discoverable by your target
audience, robust search engine optimization (SEO) is non-negotiable. SEO helps your website rank
higher in search engine results pages (SERPs), driving more organic and qualified traffic. This involves
a strategic approach to keyword usage, on-page elements, and site structure.

Keyword Research for Affiliate Success

The foundation of SEO is understanding what your target audience is searching for. Utilize keyword
research tools (e.g., Google Keyword Planner, Ahrefs, SEMrush) to identify relevant keywords with
sufficient search volume and manageable competition. Focus on long-tail keywords (e.g., "best
budget wireless earbuds for running") as they often indicate higher purchase intent, which is crucial
for your affiliate marketing business startup. Integrate these keywords naturally into your content.

On-Page SEO Best Practices

On-page SEO involves optimizing individual web pages to improve their ranking and usability. For
your affiliate marketing business startup, this includes:



 Title Tags and Meta Descriptions: Craft compelling and keyword-rich titles and descriptions
that accurately reflect your content and encourage clicks.

* Header Tags (H1, H2, H3): Use header tags to structure your content logically, making it
easier for both readers and search engines to understand. Your main topic will be H1, and sub-
sections H2, with further breakdowns as H3.

e Content Quality and Readability: Write clear, concise, and engaging content. Use shorter
paragraphs, bullet points, and images to improve readability.

* Image Optimization: Use descriptive alt text for images, incorporating relevant keywords
where appropriate.

¢ Internal Linking: Link relevant pages within your own website to improve navigation and
distribute link authority.

These elements are vital for signaling relevance and quality to search engines for your affiliate
marketing business startup.

Off-Page SEO: Building Authority and Backlinks

Off-page SEO primarily involves building backlinks - links from other reputable websites to yours.
High-quality backlinks act as votes of confidence, signaling to search engines that your site is
trustworthy and authoritative. Strategies for building backlinks for your affiliate marketing business
startup include guest blogging, participating in online communities, and creating shareable content
that others will naturally link to. Avoid black-hat SEO techniques, which can harm your rankings.

Technical SEO for a Healthy Website

Technical SEO ensures that search engines can easily crawl and index your website. Key aspects
include website speed, mobile-friendliness, site structure, and the use of an SSL certificate. A
technically sound website provides a better user experience, which is a significant ranking factor and
essential for the long-term health of your affiliate marketing business startup.

Conversion Strategies for Your Affiliate Marketing
Business Startup

Attracting visitors is important, but the ultimate goal of your affiliate marketing business startup is to
convert those visitors into customers who click your affiliate links and make purchases. This requires
understanding user psychology, presenting offers effectively, and building trust.



Building Trust and Credibility

As mentioned earlier, trust is paramount. Be transparent about your affiliate relationships. Publish
clear disclaimers stating that you may earn a commission if readers purchase through your links.
Authenticity in your recommendations and honest reviews will foster trust, making your audience
more likely to act on your suggestions. A trustworthy affiliate marketing business startup is a
sustainable one.

Crafting Compelling Calls to Action (CTAs)
Your calls to action should be clear, concise, and persuasive. Guide your readers on what you want

them to do next. Examples include:

¢ "Click here to learn more and get the best price."
¢ "Check out the latest deal on [Product Name]."

e "Read our full review of [Product Name]."

CTAs should be strategically placed within your content and visually stand out.

Leveraging Social Proof

People are more likely to buy if they see that others have had positive experiences. Incorporate social
proof elements like customer testimonials, star ratings, or mentioning the popularity of a product.
This can significantly boost conversion rates for your affiliate marketing business startup.

Optimizing Landing Pages

If you are driving traffic to specific landing pages for promotions, ensure these pages are optimized
for conversion. They should be highly relevant to the traffic source, load quickly, and have a clear,
compelling offer with a prominent CTA. A dedicated landing page can significantly improve the
effectiveness of your campaigns for your affiliate marketing business startup.

Understanding User Intent

Tailor your content and CTAs to the intent of the user. Someone searching for "best running shoes
reviews" likely has high purchase intent, while someone searching for "how to run faster" might be
earlier in the buyer's journey. Match your affiliate offers to these different stages of intent for a more
effective affiliate marketing business startup.



Tracking and Analyzing Performance for Growth

To ensure your affiliate marketing business startup is on the right track and to identify areas for
improvement, consistent tracking and analysis of your performance are essential. Data-driven
decisions will lead to more effective strategies and increased profitability.

Utilizing Affiliate Dashboard Analytics

Most affiliate networks and programs provide dashboards that offer insights into your clicks,
conversions, earnings, and other key metrics. Regularly review these dashboards to understand which
promotions are performing well and which are not for your affiliate marketing business startup.

Implementing Website Analytics (e.g., Google Analytics)

Google Analytics is an indispensable tool for any affiliate marketing business startup. It provides
detailed information about your website traffic, user behavior, traffic sources, popular content, and
conversion tracking. Understanding these metrics helps you identify which marketing channels are
most effective and where visitors are dropping off.

Tracking Affiliate Link Performance

It's crucial to know which of your affiliate links are generating clicks and conversions. While affiliate
networks track this, using link tracking software or creating unique links for different campaigns or
content pieces can provide even deeper insights. This allows you to refine your promotional strategies
for your affiliate marketing business startup.

Analyzing Conversion Rates

Your conversion rate is the percentage of visitors who take a desired action (e.g., click an affiliate link
or make a purchase). Monitoring conversion rates helps you understand the effectiveness of your
content, CTAs, and overall user experience. A low conversion rate might indicate issues with your
content, website design, or the relevance of your offers for your affiliate marketing business startup.

A/B Testing for Optimization

A/B testing (split testing) involves comparing two versions of a webpage or element to see which
performs better. You can A/B test headlines, CTAs, button colors, or even entire landing pages. This
data-driven approach is invaluable for continuously optimizing your affiliate marketing business
startup for better results.



Scaling Your Affiliate Marketing Business Startup

Once your affiliate marketing business startup has achieved a steady stream of income, you'll want to
focus on scaling your operations to increase your earnings and build a more robust business. Scaling
involves expanding your reach, diversifying your income streams, and optimizing your processes.

Expanding Your Content Strategy

Consider creating more content, exploring new content formats (e.g., podcasts, webinars), or
targeting related sub-niches. Diversifying your content can attract a wider audience and provide more
opportunities to promote relevant affiliate products, further growing your affiliate marketing business
startup.

Diversifying Affiliate Programs and Products

Don't rely solely on one affiliate program or a limited range of products. Explore partnerships with
different merchants and promote a variety of products within your niche. This diversification reduces
your risk and opens up new revenue streams for your affiliate marketing business startup.

Building an Email List and Nurturing Relationships

As your traffic grows, prioritize building and nurturing your email list. A highly engaged email list is a
powerful asset for long-term success, allowing for direct marketing of affiliate offers and building
strong customer relationships, which is a hallmark of a mature affiliate marketing business startup.

Outsourcing Tasks

As your business grows, consider outsourcing tasks that are time-consuming or outside your core
competencies. This could include content writing, graphic design, social media management, or even
virtual assistant services. Outsourcing can free up your time to focus on higher-level strategy and
growth for your affiliate marketing business startup.

Exploring Other Monetization Methods

While affiliate marketing is your primary focus, consider other monetization methods that
complement your existing strategy. This could include display advertising, selling your own digital
products, or offering sponsored content opportunities, which can further solidify your affiliate
marketing business startup.



Conclusion: The Future of Your Affiliate Marketing
Business Startup

Launching and growing a successful affiliate marketing business startup is a marathon, not a sprint. It
requires dedication, consistent effort, and a willingness to learn and adapt. By focusing on providing
genuine value to your audience, building trust, and continuously optimizing your strategies, you can
establish a sustainable and profitable online enterprise. Remember to stay updated on industry
trends, understand your audience’s evolving needs, and never stop experimenting. The affiliate
marketing landscape is dynamic, and with a well-executed strategy, your affiliate marketing business
startup has the potential for significant long-term growth and financial independence.

Frequently Asked Questions

What are the most profitable niches for affiliate marketing
beginners in 2024?

In 2024, profitable niches for beginners often include health and wellness (supplements, fitness
equipment), personal finance (budgeting tools, investing platforms), technology (gadgets, software),
and home improvement/DIY. These areas have consistent demand and a wide range of affiliate
programs.

What are the essential platforms to consider for starting an
affiliate marketing business?

Key platforms include a dedicated website or blog (for content creation and SEO), social media
platforms (Instagram, TikTok, Pinterest, YouTube) for audience building and promotion, and email
marketing services (like Mailchimp or ConvertKit) for nurturing leads and driving sales.

How can | choose the right affiliate programs to promote as a
beginner?
Start by selecting programs within niches you're genuinely interested in or have knowledge about.

Research commission rates, cookie duration, the reputation of the merchant, and the quality of their
products or services. Look for programs with a good support system for affiliates.

What are the most effective content strategies for driving
affiliate sales?

Effective strategies include creating in-depth product reviews, how-to guides, comparison articles,
listicles (e.g., 'Top 10..."), and engaging video content. Focusing on providing genuine value and
solving audience problems before recommending a product is crucial.



How do | build trust and credibility with my audience to
encourage affiliate clicks?

Build trust by being transparent about your affiliate relationships, only promoting products you
genuinely believe in and have tested, providing honest reviews, and consistently offering valuable
content. Engage with your audience, answer their questions, and be a reliable resource.

What are the key metrics to track for affiliate marketing
success?

Key metrics include click-through rate (CTR) on affiliate links, conversion rate (how many clicks turn
into sales), average order value (AOV) of referred sales, earnings per click (EPC), and overall return on
investment (ROI) for your marketing efforts.

What are some common mistakes beginners make in affiliate
marketing and how can they be avoided?

Common mistakes include promoting too many products at once, not understanding their audience,
relying solely on one traffic source, not disclosing affiliate links, and expecting overnight success.
Avoid these by focusing on a specific niche, understanding your audience deeply, diversifying traffic,
being transparent, and focusing on long-term growth.

Additional Resources

Here are 9 book titles related to affiliate marketing business startup, with descriptions:

1.

Affiliate Domination: Your Blueprint for Passive Income

This book provides a comprehensive guide for aspiring entrepreneurs looking to launch and scale a
successful affiliate marketing business. It delves into the fundamentals of choosing profitable niches,
building effective marketing funnels, and driving targeted traffic. Readers will learn actionable
strategies for affiliate selection, content creation, and conversion optimization to generate sustainable
passive income.

2.

The Affiliate Startup Playbook: From Zero to Profitable

Designed for beginners, this guide breaks down the complex world of affiliate marketing into
manageable steps. It covers everything from understanding affiliate networks and commission
structures to developing a robust online presence. The playbook emphasizes practical application,
offering templates, checklists, and real-world examples to help users build a profitable affiliate
venture from the ground up.

3.



Niche Navigator: Finding Your Affiliate Marketing Sweet Spot

This title focuses on the crucial first step of any successful affiliate marketing business: identifying a
profitable niche. It offers in-depth strategies for market research, trend analysis, and audience
understanding. The book equips readers with the tools to pinpoint high-demand, low-competition
niches where they can build authority and drive conversions effectively.

4,

Content to Cashflow: Building an Affiliate Marketing Empire

This book highlights the power of high-quality content in affiliate marketing success. It explores
various content formats, from blog posts and reviews to social media updates and video marketing,
and how to leverage them for affiliate promotion. Readers will learn how to create engaging content
that attracts, informs, and converts an audience, turning their content into a reliable income stream.

5.

Traffic Transformers: Driving Targeted Audiences to Your
Affiliate Offers

This essential guide focuses on the critical aspect of generating traffic for affiliate marketing
businesses. It covers a wide range of traffic generation strategies, including SEO, paid advertising
(PPC), social media marketing, and email marketing. The book provides practical tips and techniques
to attract the right audience who are most likely to convert on affiliate offers.

6.

Conversion Catalyst: Maximizing Your Affiliate Marketing
Profits

This title is dedicated to optimizing affiliate marketing performance and boosting earnings. It delves
into the psychology of persuasion, A/B testing, landing page optimization, and crafting compelling
calls to action. Readers will discover proven methods to increase conversion rates and maximize the
profitability of their affiliate campaigns.

7.

The Ethical Affiliate: Building Trust and Long-Term Success

This book emphasizes the importance of ethical practices in building a sustainable affiliate marketing
business. It addresses transparency, disclosure, and building genuine relationships with audiences.
Readers will learn how to promote products and services responsibly, fostering trust and loyalty that
lead to long-term brand growth and consistent revenue.

8.

Automation Advantage: Streamlining Your Affiliate Marketing



Operations

This guide explores how to leverage automation tools and strategies to scale an affiliate marketing
business efficiently. It covers automating tasks like email marketing, social media posting, and lead
nurturing. By implementing these automation techniques, entrepreneurs can save time, reduce
manual effort, and focus on growth-oriented activities.

9.

Affiliate Marketing Mastery: Advanced Strategies for Growth

Building upon foundational knowledge, this book dives into advanced affiliate marketing tactics for
established businesses looking to scale further. It explores sophisticated traffic acquisition methods,
advanced analytics, and building partnerships. Readers will gain insights into outperforming
competitors and achieving mastery in the dynamic affiliate marketing landscape.
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